SFL Issues

1. The blog page's search box is not working. 
https://www.salesforlife.com/blog/
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2. The video frame width is wider than the screen.
https://www.salesforlife.com/blog/baby-steps-for-social-proximity/
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3. The Video is not playing.
https://www.salesforlife.com/blog/forget-dos-and-donts-of-social-selling-its-all-fair-game/
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4. The Video frame’s height and width are too small.
https://www.salesforlife.com/blog/redefining-the-account-selection-process-ai-summit-june-2018/
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5. Need to create the custom 404 page.
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6. A Podcast is missing in this blog: https://www.salesforlife.com/blog/lets-talk-sales/. 
[image: ]

Need to add a podcast. Please open the attached url for the Podcast reference: https://criteriaforsuccess.com/lets-talk-sales-interview-with-jamie-shanks-episode-149/

7. Image wider than screen on Mobile.
https://www.salesforlife.com/blog/your-sales-teams-crazy-to-not-use-salesloft/
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https://www.salesforlife.com/blog/how-live-chat-on-your-website-can-improve-sales/
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8. The following URLs are not mobile-friendly. Please check:
https://www.salesforlife.com/blog/top-5-linkedin-infographics-for-social-selling-pros/

https://www.salesforlife.com/blog/how-live-chat-on-your-website-can-improve-sales/

https://www.salesforlife.com/blog/are-you-social-selling-ready/
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9. Videos are not showing properly on Mobile. Please check the following URLs:
https://www.salesforlife.com/blog/the-road-to-4000-linkedin-connections/

https://www.salesforlife.com/blog/todays-b2b-buyer-demands-a-frictionless-buying-experience/

https://www.salesforlife.com/blog/a-recipe-for-failure-when-sales-leadership-fails-to-embrace-change/
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alesforLife Solutions Resources Case Studies About Login

Go online and start engaging people. That doesn't mean sending generic invitations - it means start conversations just like you

would from your email account. There is gold in these hills, but it's not going to jump into your basket unless you mine it.

Warning - start learning about Social Selling, or face irrelevancy!

ant to learn some of the latest social selling strategies using LinkedIn?
Check out this free video guide on:

How to Tap into 5,000 New Possible Leads
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He seems to live up to a quote by Henry Kaiser, “Problems are just opportunities in work clothes.

'sinterview by Rebecca Twomey:

Following is the summary of highlights of Jamit

Podcastis missing

Biggest Lessons for sales as per Jamie

Time Management in selecting the accounts is the foundation of sales methodology. He feels that an average seller never re.

focuses on his competitive advantage. It is important to identify the competitive advantage you have in your new accounts.
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Every day, your top accounts and hot prospects are
all.... CHANGING JOBS! Decision-makers are only
staying in their current roles a few years. We all know
how frustrating it becomes when you’re working an
account, and your main contact leaves. It goes from
frustrating to devastating when you’ve inadvertently
“single-threaded” in that account, and your confact
leaves.

WORRY NO MORE!
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https://www.salesforlife.com/blog/top-5-linkedin-infographics-for-social-selling-pros/

Test results

Rendered HTML s
This page can be difficult to use on a mobile
device
® FIX YOUR WORDPRESS PAGE
Fix the follov

SOCIAL SELLING

ROUTINE:

Text too small to read
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LinkedIn 15t degree connections?
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Stay up to speed with modern, digital sales.

We share best-in-class insights and market research from being in sales boardrooms at a global level.

CLICK HERE TO SUBSCRIBE

Search here...

Jan21,2020 ©7:00am & Jamie Shanks

You Don'’t Have A Prospecting Methodology. Now
What?

‘We've just entered the 2020s, and for the |ast two months, we've been fielding
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